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Energy Product Management System using FieldVu and SAP Business One

Client will be able to input and maintain all client information and vendor information using BUSINESS
PARTNER module.

Business Partner Master Data

Business Partner Master Data
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Inventory items using INVENTORY module will be managed through the system using part numbers.

Within INVENTORY MASTER DATA screen, you can set up min/max levels, MRP parameters, manage
price lists
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Inventory Master Data
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Sales Opportunities

Before an order is placed, you can use the Sales Opportunity system to project what inventory you may
require. This will provide forecasting to offer better inventory and labor management.
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Opportunities Pipeline
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Then receiving a customer purchase order, Client will create a sales order.
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Sales Order

Sales Order
Customer o 43553 = No.  Primary ]
Name ILIUsA Status Open
Contact Person o IR Stendard ~E Pasting Date 01/10/2008
Customer Ref. No. Delivery Date 02/15/2008
BP Currency - usD 100 Document Date 01/10/2008
Contents h Logistics k Accounting )
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£ Jtem Code Item Description Quantity Unit Prica Tax Code Total (Doc) |
1 = mT1000 GC-Tracar 10 11,382.70 5 |5 TAXAL 11382700 USD  [a]
2 [=]
LoEEa L S [E.z Total Before Discount 113,827.00 USD
Qiner [= Discount %
Rounding
Renmrarks Tax 825,51 USD
Total 120,656.52 USD
| e

(Note: This can be done by the customer through a web interface or done by Client manually.)

Once the Sales order is created Client will use MRP to determine if the item is build or buy. This will take
into consideration existing stock, forecasts, sales orders, purchase orders, production orders and
minimum inventory levels.
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MRP (Materials Requirement Planning)

If buy is determined then the system can create a purchase order for a preferred vendor for all items not
currently in stock.
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Purchase Order

This will accumulate all purchases for the vendor together on one purchase order to provide EOQ
(economic order quantities) Purchase orders can be blocked based on credit/commitment limits.



Last Prices Report

In the Purchase Order you can quickly and easily see historical purchase prices to validate the quote you
have been given.



Alerts

This Purchase Order can alert the manager that his/her approval is required.

Other Alerts requested include:
- If Purchase Order is exceed from the customer’s credit limit
- If Supplier is inactive for more than 2 years
- When materials ordered go beyond their expected delivery date
- Alert if Dangerous Goods are being shipped
- Email alert to freight forwarder

Once received a Goods Receipt PO will increase the stock quantity and account. Note: The system will
manage partial shipments and the Purchase Order will remain open until the order is filled or until you
cancel the remaining amounts to be shipped.



Goods Receipt PO

The Goods Receipt PO will be promoted into A/P Invoices for payment.



A/P Invoice

If build is determined then the system can create a production order based on a Bill Of Materials (BOM).
The BOM can include sub- assemblies which can also be determined as build or buy.



Bill Of Materials




Production Order

Once an item is received into stock using Pick N Pack,



Pick and Pack Manager

Client can deliver the item to its customers with a delivery note, and an A/R Invoice.



Delivery Note

The delivery note can contain shipping information such as tracking numbers etc



Delivery Note — Logistics Tab

(Once a delivery note is created, a notification will go out using Web Tools to the purchaser this will

identify all shipping information and can have links to shipping documentation which can be included in
email.)

Delivery notes are then promoted into A/R Invoice for billing.



A/R Invoice



